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Welcome to the Make Money as a Life Coach® podcast where sales expert 
and Master Coach Stacey Boehman teaches you how to make your first 
$2k, $20k, and $200k using her proven formula. 

Hey coaches, by now, you may have heard. I have released a new offer 
that is very temporary. Once in possibly a lifetime, very extraordinary. It's 
called A Day in 200k. 

And we have been getting tons of emails about A Day in 200k. So my team 
asked me to come on and record a podcast and answer some questions. 
We're also going to be doing that in our inbox in a few days as well. So, 
look out for the email. If you are subscribed to our email list, we'll be asking 
questions and I'll be in the inbox actually answering them myself. Who 
knows? Maybe I'll record some voice notes. Going to have some fun with 
this.  

So, here I am. If you have not heard yet of A Day in 200k, let me take a 
second to tell you my vision and what it is. And then I am going to talk to 
you at each income level that you might be at that you would be a really 
good fit for this room and why you should join, briefly. And then I'm going to 
answer some questions we've been getting, and then I'm going to end by 
telling you all of my thoughts about this day. My own intentional thought 
creation when I was preparing this day, all of my thoughts and hopes and 
desires for this day. 

So if you have not heard, I'm just going to assume maybe you just find this 
invite. I am opening up the 200k Mastermind for one day and hosting a 
virtual event from 9:00 AM to 6:00 PM Eastern on Monday, June 15th, the 
day that applications open for the 200k Mastermind. So we will be taking 
applications throughout the day. We're opening applications early that day. 

So if you're joining and you want to get your application in before the day 
starts, you already know you're joining. I've already gotten those 
messages. Applications will open this round at 7:00 AM Eastern so that you 
have two full hours before we start to apply. And we're going to tell you all 

Make Money as a Life Coach®, a podcast with Stacey Boehman 
 

https://staceyboehman.com/podcast/


Ep #391: A Day in 200k Q&A 
 

the information you need to apply ahead of time. If you're registered, you 
will get that information. So you'll know this is what I need to prepare. 

And then we're also going to have an hour lunch break and then 
applications will be open from that moment on all the way through the 
following Sunday. We're giving you extra time to make sure, in case you 
aren't able to come live and you want to watch the replay before you send 
in your application. We're going to extend it a few days to give people time 
to do that. Okay? So that is what's happening. 

So here is my vision for A Day in 200k. I've been making a lot of strategic 
moves if you've been following along on the podcast since 2024 when we 
unbundled the 200k Mastermind and made the investment a lot more 
applicable, accessible to more people, more coaches, especially at that 
$20k mark. And that has been just a stirring inside of me. It's part of my 
Mission Millionaire. I want to create more high earners, more millionaires in 
the industry. 

And in order to do that, I have to mentor. I have to help coaches create 
their first dollars, but this $20k to $200k mark, the more people I can get to 
$200k, the more people qualify to start even attempting to get to a million. 
And really, when I say qualify is for my mentorship, but also, I haven't seen 
a lot of people go from nothing to a million dollars in one year. 

So, the $20k to $200k mark, it's the more people I help in this revenue 
bracket, the more people I can help try to get to a million. And that really 
excites me. And also, I have a deep desire to raise the standard of 
coaching incomes in this industry. If you Google it, I don't know how they 
possibly even know because coaches aren't registered. So how do they 
even know what the average life coach income is? I don't think that number 
is actually measurably accurate. But if you Google it, it says $40,000 to 
$60,000. I want that to be $200,000.  

And to be honest, I was just talking with my financial advisor today. She's 
amazing. She was telling me how 40 years from now, if you have $20 
million, it will be like seven or eight million dollars with inflation. So if you 
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have $20 million then, it's not going to seem like what it seems like now to 
have seven or eight million. And I really thought about that. And at first, 
when she said it, I was like, wait, what are you talking about? What does 
that mean? And then it hit me and I was like, oh, this makes sense to me 
because when I joined the coaching industry, $100k was everything. If you 
got to that mark, you were rich. You were a rich coach. 

Now, 10 years later, with inflation, it's not enough. It's still a huge milestone 
to absolutely ridiculously celebrate and proves that you are on your way 
and that you have a viable business. You can do this. You are doing it. It is 
a huge milestone. But to be honest, I've been coaching thousands of 
coaches for like just in my coaching niche, eight years now. And what I 
have seen is that has shifted. I'm in your business, I'm in your money. I 
have the coaching conversations with you. $100k is not going as far as it 
used to. 

So it is actually vital if you want to stay in business in this industry, 
permanently, you need to be making $200k. And I don't say that to make 
you sad or depressed. I want to motivate you. At $200k now, with inflation, 
with how far money goes now, $200k is where you can pay yourself and 
still invest in your business so that you can make more money because it is 
your asset. And you can maybe have a VA, have a podcast. It doesn't even 
go, even $200k is not going as far as you think. 

So, for me, at this point, $40k to $60k, if I'm being realistic and honest with 
you as a mentor, you have a hobby. That's a hobby business. You either 
have a spouse who is the breadwinner and this is your hobby, or you're 
working full-time and getting paid really well to do something you love, 
which is incredible, right? If you work full-time and you make $60k in your 
business, that's like you could be insanely traveling with an extra $60k a 
year. You could be compounding investments with an extra $60k a year. 

So I'm not poo-pooing any of that. Trust me, you're never going to hear me 
poo-poo money, ever. But if you want to be a full-time life coach and make 
it sustainably and be able to invest in your business to grow beyond $200k 
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and be able to pay yourself more and more every year, you need to be 
making $200k. That's the truth. Okay? 

So for me, I'm turning that, I'm not getting down about that. I'm turning that 
into passion and purpose. I want to help more people get there. And also, 
at the same time, my mastermind is the place I spend my the most amount 
of my time. I spend an insane amount of time coaching my students in that 
room. There are calls, our standard weekly call is an hour, but there are so 
many calls where I'm like, I have time, let's go. If hands are still raised, I'm 
going to keep coaching. I always tell them regulation time has ended. If you 
need to go, but if your hand is still raised, I will still stay on and coach. And 
so some of those calls go 90 minutes, two hours. If you're still on, I will 
coach you for many calls.  

And that I'm in the group. I'm like, hey, if you still have your hand raised, but 
you're in a launch, and you need my eyes on something, post in the group, 
I'll come back before I go to bed. That level of mentorship, it is my closest 
proximity room. 

So for that reason, I have an application process that is, we actually pay 
attention to that. We don't just have you do that work and nothing happens. 
We look at those applications. We actually look at the students who I think 
will do the best in the room. They have the best attitudes, they have the 
most, you know, improved player mindset. They aren't raging with ego. 
They're ready to learn, they're hungry. They've created enough revenue 
that I think they'll do well in the room. We're looking at all of these things. 
And we have filters in place that we don't just open it up and anyone can 
just buy it.  

And so I'm balancing this idea of I need to get more people to $200k. I think 
you don't have a sustainable business until you get there on your own, 
right? Your corporate job is sustaining it, your spouse is sustaining it. 
Maybe credit cards are sustaining it. I want you to have a sustainable 
business. And I do personally select each student to be in that room 
because it's I want to feel the most happy in that room and that's where I 
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give the most time. And I want everyone, I want it to be a really great 
synchronicity of people. 

So I was thinking about both of these things and I just had this epiphany. 
I've got to find a way to get people the process without actually joining the 
room. I've got to have more experiences where they can learn the 
concepts, not just on the podcast, but they can really be immersed in it as a 
first step or as an introductory step, as I just, to me feels if people 
understood what we were actually doing in the room, everyone would want 
in. 

If they were in the conversation, if they were watching me coach at that 
level, if they were seeing me break down strategy the way that I do and the 
amount of thought that goes into it, so my students don't miss a beat and 
every step is careful and curated for them to have the most highest chance 
of success. If people saw that, everybody would want in and everyone 
would work harder to get in. 

And so for me, this is an opportunity to really let more people in to not put a 
minimum requirement of revenue. You can join if you've made zero dollars. 
Now, I will say, I have also been telling everyone, I'm not going to be 
coaching on how to go from zero dollars to clients. So if that's what you're 
looking for, I'm not going to address that in the chat. I'm not going to 
entertain overwhelm in the chat about that. It's really going to be a 
high-level conversation. But let's say you're at $10k and you're like, I joined 
2k for 2k. I've nailed the 2k process. I've made $10,000. I know there's 
more. I'm really, I want to learn more about marketing. I want to learn more 
about selling. I'm just not telling you, no. Come, see what it's all about.  

So no revenue requirement, no application process. I don't care how many 
offers you have. I don't care if this is your third business. There's no thing 
that I need to know from you to join this room. I'm going to teach everybody 
who comes as if you are my Mastermind client. Okay? 

So I think this is just an opportunity of a lifetime. If you're wanting to make 
$200k and you've ever been curious about the 200k Mastermind, this is the 
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time. One day. This is not going to be like free trainings I may have, I've 
done one free training, I think ever for 200k. And I think I would have done 
that differently if I had charged for it. I think it would have been different. I 
think it would have been, the people coming would have been different, the 
people asking for coaching, everything just would have been a little bit 
different. 

And this is why I decided to put a pay a paywall on this event, is because I 
want the people here to be serious about making $200k, not just looking 
around, not just I want to be in your energy. That's fine if you do want to be 
in my energy, but I want it to be really focused, and I want this day to be 
you're actually in the Mastermind. 

I'm going to be teaching in a very curated way. I've asked myself to take 
what I normally teach in three days and do it in one. It's the biggest ask I've 
ever asked of my brain and I've been thinking on it for months, how do I 
structure this and how do I do this? I have been curating. I'm actually going 
to teach and then I'm going to play actual coaching segments, entire 
segments, not montages, not little clips. I'm going to teach you something 
and I'm going like here's this coaching to anchor this in so that you see this 
live. So it's going to be you are in the room hearing people get coached and 
watching it unfold and having that moment of, oh, okay, now that lands.  

You're also going to build out one sheet of paper that is going to hold your 
entire $200,000 business. You're going to leave knowing what your $200k 
offer is, the best clients for that. I have a couple of things that are surprises. 
You're going to, not just learn PSPR, you're actually going to leave having 
done it on your piece of paper. You're going to leave with a marketing plan. 
And then there's a surprise on the back sheet. We're going to fill in the back 
sheet of your one-sheet paper and you have to come to figure out what 
that's going to be. But you're going to leave with a very tangible plan 
moving forward.  

And I'm a little bit brilliant about this because this sheet is going to become 
your ROI plan as well. So if you've done ROI with me, if you're in EC and 
you've done ROI or you did it during the entrepreneur series, you know that 
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I believe in having an ROI plan when I make a big investment. So if you are 
considering 200k Mastermind, if you haven't decided yet, I'm actually doing 
200k Mastermind this round or in the future, this sheet is going to be the 
ROI plan. 

If you're someone that's like, I just can't possibly invest without running 
something by my spouse, this is the sheet that you're going to take to your 
spouse, your partner and say, this is what I'm investing $20,000 in. This is 
what I'm going to master. This is what I'm going to hone. This is what I'm 
going to take deeper. This is what I'm going to have Stacey's eyes on for an 
entire 12 months. This is the conversation I'm putting myself in. It's very 
different than just, let me sign up to be in this coach's energy. It's this is if I 
were presenting this to shareholders, this is the work that is going to take 
me to $200k. 

So I think that is also highly relevant and highly purposeful. If you've ever 
just not known what the room is about and what you could possibly learn to 
help you make $200k that you're not doing now, this is going to be the day 
to come find out. Very intentionally, every minute will be used at the highest 
level. I'm coming back with the flip chart. My production team is coming in. 
I'm going to have screens where I can see people's faces. I'll be in the chat 
periodically. We are going to have the most immersive, fun. This is going to 
be a business incubator. The most amazing fun energy, but purposeful use 
of a day. 

And I may never do this again. I was actually thinking today, in all honesty, I 
was like, oh, this is why I took a break from live events. It's so much work. 
My whole team, we are all working so hard to make this day extraordinary 
and I've realized I was like, oh yes, okay, this is why I wanted a break. It's a 
lot of work. But I find that my jam is using people's time really well. So that's 
what I'm going to do. And I'm going to pack as much into that day as I 
possibly can. 

And my goal is that at the end, it's very easy for you to say, hell yeah, I 
want more of this. Not I have to invest to truly learn anything, but I learned 
so much that my brain is lit up on fire, and now I have the plan in front of 
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me. Now I want the mentorship for the next year. That's my goal. Or that 
you understand, okay, I now know what I have to do, and I will take nothing 
less than being in the next round. That's my goal. 

You get access to the replay for a full year. A full year. There's no reason 
why you cannot be a part of this experience even if you can't come live. I'm 
going to talk to you about that in a second.  

But I was thinking, the other thing I was thinking when I created this day is 
that $20,000 is a big investment. And I've had that vulnerable experience of 
looking for a new mastermind and looking for a new process to help me 
grow. It's not just the room, it's not just the mentor, but it's the process itself. 
And if you are not already decided in joining the 200k Mastermind this 
round when we open, spend $500 to come spend one day with me before 
you spend the $20k. That's the way I think about it. I don't need to sell you 
$20k if you're uncertain because this is the room I spend the most time in. I 
want all the people to be totally sold and all in to be there. That's my 
favorite people to coach 

So I would rather you come to this day and be like, okay, this conversation 
lights me up, Stacey lights me up, the people in this room light me up, the 
process aligns. I'm vibing with it, whatever, however you talk. I want more. 
That's what I want. I want more. For that person who is lit up by the end of 
the day, I will know, and you will know. Let's do this together. Let's go 
deeper. 

One of the things that I, my brain is moving at a hundred miles an hour right 
now. But one of the things that I created the original three-day live event, 
one of the reasons is I had been in masterminds where they teach you a 
process, but it take, if it's a six-month mastermind, it takes the whole 
mastermind to learn the process. 

What I wanted to do is, okay, let me teach you everything up front at a live 
event and then for six months, we're not learning, we're applying. It speeds 
the growth rate up, which is why when we did our data study, it's why the 
numbers were so incredible, why my students were growing at 
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hyper-speed, because we're spending six months implementing, not 
spending six months learning. 

So this day made me think, okay, so before people even get access to the 
full process, right? I have the full process recorded plus all the bonus 
courses, the launches course, the webinars course, the email marketing 
course, the three-year plan course. All of those things are pre-recorded, 
loaded, ready to go when you join the Mastermind. 

But for me, I'm thinking the people who join 200k Mastermind this round or 
even next round, next year when we open it, now we're doing 12-month 
rounds now, those people are going to be so much more prepared. 
Mastermind week, we're going to take it to an entire next level after a day in 
$200k. A Day in 200k, then Mastermind week, and then a year of applying 
the work, actually going out and doing it and coming back and getting 
coaching and getting mentorship, developing strategy. That's where the 
value is of the mastermind to me. And also in the teaching and the learning, 
but we got to do that quick and then you got to go out and implement even 
quicker. 

So that's what's happening. A Day in 200k. It's a $500 investment for a full 
day. You get a year access to the replays. We are going to upload that as 
fast as Zoom gets it to us. And then we're going to upload the event likely 
just as it is, but then I'm going to have my production team work very 
quickly to chapter it out so that every segment is its own little, you know, 
20-minute, 30-minute, hour-long segment that you can then utilize, not 
consume, utilize as you go. Maybe it's over the five days while application 
are seven days while applications are open. Maybe you take one chapter a 
day and it's more tangible and more, what's the word I'm looking for, but 
bite-sized, right? You can get it done. 

So that's the vision, that's the goal. So freaking pumped. Okay, so here's 
why you should join if you're at $20,000. I've already sort of talked about 
this, but here is a deeper dive on this. $20,000. Here's what our data study 
showed us. This is the time where you have the most potential for growth 
using what I teach. The process I'm teaching, this is the time. Most coaches 
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are slow playing their business at $20k. Don't do that. You will miss the 
growth potential available. What we found, the median growth of a student 
coming in around $20,000, $25,000 in one round was 248%. That was the 
median growth. What that told me, that's not a promise, that's not a 
guarantee. You buy A Day in 200k and you're guaranteed 248% growth. It's 
not even a guarantee that you buy 200k Mastermind and that you have that 
level of growth. But what it shows me is that is the time. 

At $20k, that is where you put your foot on the freaking gas. That is where 
your brain is the most susceptible is not maybe the right word, malleable, 
open, has the most capacity to learn new things. This is the time where you 
are impressionable. I think that was the word I was looking for. You have 
this capacity to absorb a lot of new teachings. 

I think what happens is you go through the hard part of going from zero to 
$20k and that's so hard and it feels like it might actually kill you and your 
brain is on overload the whole time. And then once you figure it out and 
you're like, oh my god, your brain, all of what you've been thinking about 
dissipates. It's now you don't have to think about it anymore because you're 
doing it. And suddenly all of that brain space opens up and if you put more 
in there during that time, the growth potential is just astronomical in my 
opinion and that's what the data showed us. 

At this time, what happens though is that instead of filling that space with 
new, more advanced skills and learning and mindset, you become very 
singularly focused on mastering consults. Okay? And yes, your consults 
can get better, but here's what I have found after 14 rounds of the 200k 
Mastermind. There is a lot that you can do with your marketing and selling 
that you can add on top of what you might have learned from me in 2k for 
2k or in any other sales program that helped you make your first $20k, that 
has you selling people before they even get on the call. 

There's so much you can improve with your marketing. There's so much 
you can actually improve on your call. I'm going to teach PSPR. If you are 
in 2k for 2k, we talk about bridging the gap. That's going to take that 
process even deeper, smooth it out, make it more enticing and compelling 
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for people, make it more valuable for people. Really next level. People join 
the Mastermind just for PSPR. 

It's also going to help you have more solid footing on marketing and have 
you feeling more confident that you know what you're doing. And I teach 
the simplest marketing ever all the way to $200k. The one-sheet marketing 
plan is going to give you so much direction, so much peace of mind. And I 
in general, I think the entire conversation will be a complete up level. It's a 
conversation you've never heard before, you've never had before. 

Now, at $50,000 to $75,000, if that's where you're at in revenue, meaning 
you've done that in the last 12 months. At this level, my firm belief is you 
could already be at $100k with some simple shifts. I'm going to talk about 
what those simple shifts are at A Day in 200k. There are also skill sets that 
would make the jump to $200k possible in 12 months. Again, not a 
guarantee, but possible. And I'm always aiming for what's possible. 

At $50,000 of revenue, I already believed $100k was done and I was 
setting my sights for $200k. I believe you should be, too. I'm going to talk 
about why and show you a really powerful coaching segment that's going to 
blow your mind of a student I just coached in 200k. It's going to blow your 
mind and change the way I think that you engage with goals. If you aren't at 
that point where you're even seeing $100k possible, let alone $200k, you 
really need to be in this room. You need to be in a conversation where this 
is being normalized and people are growing past this rate quickly.  

Why you should join if you're at $100k, this is very similar to $50 and $75K, 
is you could be at $200k right now. I made the shift from $150k to $325,000 
in a year, but it happened actually in about six to eight weeks time. Maybe 
even less than that. Maybe it was a month. It was a very short time period. 

I'm going to tell you how I did it at A Day in 200k, but it was a very small 
shift. It wasn't major things. And I've seen a lot of these small shifts along 
the way. And what happens is these shifts don't happen because at this 
level, you are likely overcomplicating this stage of growth and you're getting 
in your own way. Success tolerance is so real at the $100k level. 
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And then what happens for a lot of 100k students is that whatever you did 
to grind to $100k, you're tired. You have no energy and a lot of coaches at 
this level also don't believe they could replicate $100k, mostly because 
they're so tired. Being able to step out of that kind of I've been working hard 
to build momentum into the having the momentum and holding the success 
and being in the ease of the success, this is the work at $100k. 

And then why you should come to A Day in 200k if you're at $200k. I've 
said this a lot. I have a whole podcast about it. There are very different 
$200k businesses. $200,000 in one-on-one coaching, $200,000 in group, 
$200,000 in a mix, $200,000 in a scalable offer, $200,000 in a month. 
These are all very different businesses. $200,000 every month, very 
different businesses. 

This is where having this process that I'm going to teach in a day in $200k 
like buttoned up, learning how to build as an essentialist really matters. It's 
where every move matters. The strategy behind your moves matters. Your 
communications to your people matter. How slow you move rather than 
how fast you move matters. How well thought-out every move is matters. 
Knowing how to leverage one-on-one and group, how to protect revenue 
while also producing energy to scale an offer. I wrote an email about this, 
but this to me is the simplest answer of why you should join if you're 
already at or above $200k.  

I have a student at the $5 million level who told my entire 2 Million Dollar 
Group, if you have not watched the 200k Live events, you got to go watch 
them right now. So good. Why do you think he says that? I want you to 
really think about that. Someone at $5 million is like, you've got to be in this 
room. You've got to watch the replays. You've got to take part. And he 
watched all of the live events in replay. All the events that he did that he's 
telling people to watch, replay, in replay. No excuse not to be able to take 
this day and be a part of this day. But if you want to find out why he says 
that, you've got to join.  

Okay, so here are some questions that we've been getting. There's just a 
few, but we've gotten them pretty consistently. So one of them is, what if I 
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can't attend the day and I'm going to be on vacation. I'm not going to even 
be able to watch the replay. Should I wait to join 200k until the next round? 
Like I'll buy the day, watch it later and then after I consume the day, then I'll 
join 200k next year when you launch it. And I have a very simple response 
to this. Don't let not being at the day keep you from missing out on the year. 
I don't know why we do this to ourselves, right? If you're going to miss out 
on a day, so because you missed out on the day, you're going to choose to 
miss out on a whole year? Absolutely not. Don't do this to yourself. 

Almost 1,000 coaches have said yes to themselves and their $200k goal 
without ever having this day. Over 1,000 coaches. All of the coaches that 
made up the data study who were hyper-growing said yes without having 
this day. So don't make the day too much. I know I'm selling it as being 
really exciting and it will be and it's going to be incredible. But if you can't 
go, don't let that be the reason you don't apply and you don't actually have 
mentorship for a year.  

Now, on the flip side, would I find someone to work for me or use a 
vacation or a sick day to attend? Hell yes, I would. Absolutely. Absolutely. I 
would move everything I had to move to be there. When I was in my 
million-dollar mastermind, there were four meetings a year, 10 hours each 
day, plus two days of traveling, at least. So that was 12 full days I invested 
into coming and immersing myself in growing my business. And because of 
that, I grew my business very quickly. 

I think it's interesting that we take days off when we're sick, we take days 
off when our kids are sick, including me. We take days off when there's an 
emergency, we take mental health days. What if this was the emergency? 
What if this was a vitally important day? What if this was more important 
than a mental health day? What if this was a business health day? I would 
be there. If there's a will, there's a way. 

I would tell my clients, listen, I have this incredible opportunity to go do this 
thing. It's going to bring so much value to my business and my ability to 
give value to my clients, so I need to move my calls. Do you have any day 
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that you could reschedule so that I could go get more valuable for you? No 
one's going to say no to that. 

And if there's just absolutely no day, I have a client, she said, I'm getting on 
a cruise that day. I said, get on the cruise. Right? If there's no way, there's a 
replay, which means there is a way. But again, it's about will. Where there is 
a will, there will be a way. And for me, every time I'm like, when I'm focused 
on what it's going to take or the energy or the time, what I know I'm not 
tapped into is desire. 

So the first thing you have to think about is, do I desire to make $200k? Do 
I desire to learn how to do it in the most essential way? Do I desire to be a 
part of the conversation and experience what it's like to be in 200k and at a 
live event, maybe for the only time ever that it's available. If the answer is 
yes, I would find a way, but I would be in the desire and not in the obstacle 
and not in the effort or in the investment.  

And then we've also gotten the question of what if I can't make it for the full 
day? Jump in. Don't be an all or nothing thinking. Something is better than 
nothing. Watch the rest in replay. Be like, oh, I missed the first half. I don't 
know, my daughter had a play. I missed the first half. Okay, great. Jump in 
for the second half and go all in with the second half. And then when we 
post the replay, get in there and watch the first half. I would come even if I 
could only come for an hour, but also I would make sure I could come for 
longer.  

Okay, the other question that we've gotten that I think is really important for 
me to answer is I'm getting so much out of the Entrepreneur Coach 
Membership. Maybe that's all I need. And listen, this is always an and 
conversation. We are fucking blowing it up, tearing it up in the ECM. If you 
are not in the Entrepreneur Coach Membership, you got to get in there, too. 
We are killing it.  

But here's what I think you need to know about the difference between this 
and 200k. ECM was born out of the mindset pieces, the little pieces here 
and there. If 200k was a pie, ECM was born from 25% of that pie. And the 
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other, we were spending so much time on the other 75% that I was those 
pieces, which actually could be 100% of the pie as well, and I'll tell you the 
difference, we were only able to give 25% of that because there's so much, 
I mean, I teach the most essential path, but within that, because every 
business is unique and every strategy is unique and every entrepreneur is 
unique, there's so much nuance to that and that's what our weekly calls are 
about, is the nuance of it. So I took the things, Intentional Thought 
Creation, I've only ever taught that in 200k. That became Creating New 
Beliefs, and I was able to deep dive into that.  

What's another one that we've done? Balance. I feel the entire 200k 
Mastermind, that is my philosophy. That's how I've been growing my 
business forever. But I'm like, hey, let's take this philosophy out and let's 
deep dive study it. So that's how the Entrepreneur Coach Membership was 
born is out of the mindset pieces between the 25k group and the 200k 
Mastermind. So every, all the mindset stuff that came up in my 25k group 
and my 200k Mastermind, it was created to be a bridge to help people get 
there faster. It is incredible. People are saying it's some of my best work yet 
until they do A Day in 200k. It is incredible. 

We do no strategy. Okay? I don't do strategy in the membership. We don't 
do revenue. We don't do any business operation coaching. We're talking 
mindset in that room. 200k Mastermind and A Day in 200k are about 
business. So, ECM is about the entrepreneur behind the business. 200k is 
about the business. You have to take care of both. Okay? 

I was thinking about this and just because, you know, I'm freshly 
postpartum, all of my analogies I feel are in that arena. But just like the in 
postpartum, the mom and the baby matter, right? Taking care of only your 
mindset would be you making sure you get sleep and baths and to read 
books and to and to go out to brunch with friends, but never engaging with 
your baby and not being present because you're so busy taking care of 
yourself, working so many hours that you see your baby here or there. It's 
kind of let the nanny raise the baby mentality. Most of you would never do 
that, right? And taking care of your, only your business is the mom who 
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hasn't showered in a week. Now, some of you might do that, but I want to 
raise you to a new standard where you're not doing that either, right? I don't 
think that either of those are good, which is why I include the Entrepreneur 
Coach Membership in my Mastermind.  

Imagine when mom is taken care of and baby is taken care of. Both thrive. 
That's what I want for you. I want the entrepreneur to be taken care of. I 
also want the business to be taken care of. And it's a lot to do in one 
container. I personally do both always. 

So right now, I have two coaches, one who heavily coaches me on mindset 
and energetics and capacity, and the other who is really deep in the skill of 
building out a membership and funnels and ads and lots of deep in the 
trenches of $10 million business stuff. And it feels amazing to be in the 
mindset and the energetics and the capacity expansion. I feel so good. 

It feels very difficult to be in the skill in my brain. If I just let myself do 
mindset, I would, your brain will never want to do skill set. But I have been 
really engaging my brain and upping my intellectual capacity to move very 
quickly and make big business moves and learn things that feel really hard 
and tackle them very quickly. And I see the value of having both of those be 
in tandem at the same time, because once I feel tired and I'm like, ah, 
building skills are so hard, then I get to go feel really good about the 
mindset. But if I just let myself feel really good about the mindset, I would 
never build the skills that are really hard. 

So I think it's so important to do both, and I think I'm a great coach in both 
of those areas. So that's my take. It's be in ECM. It's why I included it in 
200k. It's incredible. But don't neglect the business. This is a business 
incubation day. We're going to be highly focused on the mechanisms, the 
levers, the skills of the business, and also the 200k mindset that is 
required.  

Okay, so finally, I said I was going to share with you my intentional thought 
creation on A Day in 200k. The last thing I want to share with you, this is 
what I wrote down. This is my self-coaching. What I wrote down when I 
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conceptualized this event and what I wanted it to be. So I'm going to read it 
to you. It's my self-coaching. Okay? But I think it will help you really feel into 
this day.  

All right, here it goes. “A Day in 200k. Here's why it matters. My students 
want to see a sales event like this conceptualized. They want to see the 
perfect balance of selling and delivering value. I want them to pay $500 
instead of $20,000 to make sure it's right for them. I want them to 
experience being in the room before they hit apply if they are in doubt at all. 
They get a year access. I have never done this before for an event. I think 
people are craving business incubators, being in a room to deep dive 
instead of piecemealing day after day, week after week. They want the total 
immersion, leave having gotten the full picture.  

They will learn so much from the coaching segments I share alone. It's 
going to be very thoughtfully put together. The vibe will be extraordinary. 
Everyone has been waiting for an experience like this. I'm going to get a 
chance to truly show people what being in this Mastermind is like. I'm going 
to teach them what to do. I'm going to teach them why to do it. And this is 
so important. This is the first step to being able to go out and actually apply 
is understanding what you've got to do and why you've got to do it. 

I'm going to drop so many gems, so many amazing thoughts. But also their 
brain is going to be licked up and I'm going to be encouraging them to 
capture their thinking, their aliveness, their belief in the moment throughout 
the day. They will see the difference between mindset coaching and 
strategy coaching on their business at the 200k level and why it matters. 
They will get to see exactly how $100k to $300k is a really simple shift but 
requires the right strategy and the right self-concept. 

If they join, this will set them up for faster learning and integration in the 
200k Mastermind. If they don't join the mastermind, they will leave 
energized with a better understanding of what it takes to create a 200k 
business and possibly more conviction that they can do it. 
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They are going to see all the ways they are complicating up this journey. 
They will see the simplest way to do it. They will feel relieved at all the 
things they can set down, trying to learn and trying to master. They will 
learn what's essential and why. They will think like an essentialist by the 
end of the day. They will learn how to be more profitable, and that is going 
to matter for years to come. I want this work in the hands of more people, 
and I want to find the best people for this mastermind. I want this day to 
help people be a hell yes. Those are my people. Let's go.” 

All right, y'all, if you want to join us, here's how you can sign up. Go to 
staceyboehman.com/a-day-in-200k. So it's A Day in 200k, but with dashes 
between all of it. So staceyboehman.com/a-day-in-200k. We'll link that up 
in the show notes. 

You can also go to my social media and you can just comment 200klive, no 
space, one word, and the Manychat will just send that to you on Facebook 
or Instagram as well.  

All right, my friends, I hope to see you there. Talk to you soon. Bye-bye. 

Hey, if you're ready to make money as a life coach, I want to invite you to 
join my 2k for 2k program; where you're going to make your first $2,000 the 
hardest part using my simple five-step formula for getting consults and 
closing new clients. Just head over to StaceyBoehman.com/2Kfor2K. We'll 
see you inside. 
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